O Joy U W

WWwwwwwwwdhdhhddddNDNdDNNdDNNYNdFRPErPRERERPrPRERERPRPEPRERERE R R
~N o U LWNEPRP O WO JOUd WNE OWOLJoUud wNE O

CASE TITLE:
CASE NUMBER:
ACTIVITY:

DATE:

TIME:

SPEAKERS:

WONG:

GETZENDANNER :

WONG :

GETZENDANNER :

WONG:

GETZENDANNER:

WONG:

GETZENDANNER:

MADIGAN:

WONG :

MADIGAN:

WONG :

MADIGAN:

WONG :

MADIGAN:

WONG:

MADIGAN:

WONG :

United States v. Madigan and McClain

22 CR 115

In-person meeting between Michael Madigan, Bud
Getzendanner, See Wong, Kin Chong, Daniel Solis, and
Man Men Lee

August 18, 2014

11:57 a.m.

MADIGAN = Michael Madigan
GETZENDANNER = Bud Getzendanner
WONG = See Wong

CHONG = Kin Chong

SOLIS = Daniel Solis
STEVE = Steve LNU

LEE = Man Men Lee

(CLIP 1 BEGIN)
Oh, thank you.
Hello.
Hello.
Hi, I'm, I'm Bud Getzendanner. I'm Mike’s law partner.
Hey, I'm See Wong.
See Wong.
Mr. Chong.
Mr. Chong, very nice to meet you.
Well, I was Jjust in San Francisco a few days ago.
Okay.
And we took a tour of Chinatown.
Oh, San Francisco, Chinatown. Oh, okay.
Okay. I think it’s the biggest in America, isn’t it?
I, I think so. Okay.
That’s what they would say.
Okay.

And then we were in Seattle, and there was one in

Seattle, too.

Okay.
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And, um, not, not, I'm sorry—

Can I explain to Mr. Chong a little bit?
Oh, sure.

Okay.

(Conversation in foreign language.)

Um, not Seattle, but there’s a, there’s a city,
Victoria, British Columbia.

Oh, Victoria, British—
In Canada. There’s a Chinatown there.
Oh, that’s amazing.

Um, apparently there was a gold rush up in Canada,
about the same time it was in, uh, United States, uh,
1849. Yeah. So it was a nice trip.

Okay.
And, and are you based in Chicago?
Yes. Mhmm.

Okay. Good, good. And, and, uh, this gentleman is
from China?

Yeah. He is, uh, a U.S. citizen. Okay. But he travels
here only once a year for golf and business. And, uh,
I'm friend with him, uh, for many, many years. And,
uh, uh, he, he saw the opportunity because, uh, uh,
real estate here is, uh, right now is stabilized and
go, will go up. So, so that’s why he try to do the
hotel in Chinatown right now.

Good. Good.
And, mhmm. Let me explain.
(Conversation in foreign language.)

And, uh, he’s a, he’s a big developer in China. I
don’t know if you’ve heard of the place called Sanya
highland province. Sanya is Hawaii, or like, 1is the
Hawaii, of, of, of, of, of China. The weather is very
nice, uh, like all year round. And, uh, resort and a
lot of American, uh, hotel there. And he owns a hotel
also in Sanya and also one in Dongguan China.

Mhmm. Now, the first place in China, is that close to
Hong Kong?
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Dongguan is only two hours, two and a half hours from
Hong Kong, uh, to the west of, west of Hong Kong.

(Daniel Solis, Man Men Lee and Steve LNU enter the room.)
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(Simultaneous conversation.)
(Greetings.)

Isn’t there an area in China that’s just next to Hong
Kong where there’s a lot of development?

Shenzhen.

(Simultaneous conversation.)
I, I was there. I was there.
Yeah.
It changed. Uh, I was there twice. And from the first
time to the second time, it was very dramatic, the
changes in terms of development.
Mhmm, mhmm, mhmm.
Uh, first time I went, actually Steve, who’s my former
staff person. Now, he is a, uh, he’s a lawyer for Jim
Banks, with Jim Banks’ firm, and he studied in China
for three years. So he speaks fluent, ah, Mandarin.

That’s why I brought him.

If I can offer any, uh, assistance with my poor
Chinese.

(Simultaneous conversation.)
I don’t speak Mandarin (unintelligible.)

She, just so you know, I asked her this question. She
grew up in, uh, in England. In Manchester?

No, Birmingham, actually.
Birmingham.
Mhmm.

Yeah. (Laughs.) So I was talking to her on the
telephone—

Uh huh.

—And, and I could see from the name that there was a
Chinese name, but the accent was British.
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Yeah.
(Laughs.)

She used to be the director of the Chinese American,
no the, uh, Chamber of Commerce—

Yeah.
Chinatown Chamber of Commerce.
Mhmm, Mhmm.

Yes. Um, so, um, uh, uh, Mr. Chong, uh, saw the
opportunity here. The real estate is bouncing back.
So he, well, he, he wants to do the, uh, uh, hotel in
Chinatown. And he’s looking for more, uh, opportunity
in, uh, uh, in the future. So, uh, hopefully the hotel
will be like a platform for him.

Mhmm, mhmm. Good. Very good. Very good. I think
there’s a lot of, uh, Chinese investment coming into
the United States, isn’t there?
Yes. Um, I’'m, I have never been so busy, like, like
before, 1like every, uh, uh, every week, every day
that I have, because of my, uh, network, lot of people
refer clients to me. And, uh, I just got a client
signed a contract with Ray Chin to buy South Jefferson
last week—
Really?
Yep.
So that’s about four acres?
Oh, no. Six acres. So he’s from China, so he’s my
client. And, uh, I think, uh, Ray needs to, ‘cause I
told Ray that we need to confirm with the Alderman.
We have to see the Alderman about getting support,
because like, it’s a big development.

(Simultaneous conversation.)
(Unintelligible) meeting.
Yeah. Mhmm.
(Laughs.) Very good. Very good.

And Sterling Bay, uh, a lot of their development now
is through, uh, Chinese money-

Really?
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-now.
Eh, yeah, I don’t know, you know, uh, the Manda Group,
uh, that’s doing a, a hotel development, uh, uh, East,
uh, Wacker Drive with the Magellan, as a partner,
that’s, I think is in the news of Tribune, uh, like
two weeks ago.

Mhmm .

Uh, Mr. Chong happens to know one of executive of,
uh, Manda Group in, in, uh, Guangzhou area. Let me
explain to him.

(Conversation in foreign language.)

So, and, uh, Mr. Chong—

Was that correct, Steve?

That, that was Cantonese. (Unintelligible) expert
here.

(Unintelligible.)

He likes to test me. (Laughs.)

(Laughs.)

Is that project gonna go ahead over with Magellan?
Uh, it’s very high profile. Ah, it’s like, uh, uh,
is in the newspaper and, and, uh, Manda Group is, uh,
uh, wvery, uh, uh, successful developer. They have a
lot of cash. Uh, I think it’s, uh, it’s a 99% a go.
Mhmm. Mhmm.

Unless something happen.

Good, good.

Yeah.

Sure. Very good.

And then, uh, I, Mr. Chong is trying to, to bring,
um, other, uh, friend to do, maybe not that scale,
but maybe something like, uh, nice in, in the, in
the, in the Chinatown community.

Mhmm, mhmm. Good, good. Well, our interest would be

that we represent buildings like that on the real
estate taxes.
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Mhmm.

And we do quite a few hotels and, uh, we have a little
different approach to representation on hotels than
the other law firms that do the work. And, and Bud
can explain background, but it does make a difference
in terms of the results that you get from the assessor
or from the board of review.

Well, with hotels, there’s a business component to
the income they, they generate. And so there’s a big
difference between the going concern wvalue that you
buy and sell, sell hotels for, and what they should
be valued for real estate tax purposes. So we’re able
to try to get the assessing officials to exclude a
certain percentage of the income that relates to
personalty, whether it’s tangible or intangible,
goodwill, assembled workforce, um, food and beverage,
whatever. And so that’s the big, with hotels, 1it’s
not what it buys and, what you buy and sell it for,
or what you build it for, it’s, you wanna make sure
that you’re only being taxed on the, the income that
flows directly from the rental rooms in real estate.
And so 1in that, we’ve been very successful. We
represent a lot of the hotels in the Chicagoland area.

Okay. Excuse me. Let me, ah, explain.

(Simultaneous conversation.)
(Conversation in foreign language.)
We represent the Langham. We Jjust took over
representation of the Allerton, which I believe had
a Chinese ownership.
The Langham. Yes.
Langham, yes, Pacific Rim. Right. Uh, Pacific Eagle.
But also, was it Mr. Chu (phonetic) or there’s a
Chinese family that just purchased the Allerton Hotel
in, in Chicago?
Yes. Uh, I think he’s from Hong Kong.
Correct, yes. I, I assumed you’d know. (Laughs.)
Okay. So, okay.
(Conversation in foreign language.)
And then uh, so, uh—
So, we're, we Jjust have a long track record with,
with representing hotels and real estate taxes are a

big component of the expense—
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Mhmm .
—of a hotel.
Mhmm.

And so what we do is by going in and adjust, making
sure they have a low valuation for real estate tax
purposes, and it, then it lowers the, your annual
real estate tax bill. And that’s a big component of,
of your expense in, in Chicago, are real estate taxes.

Mhmm.

So that’s what we do.

Okay.

(Conversation in foreign language.)

So, so how, how you work the, the, the tax because,
uh, uh, Mr. Chong got another tax consultant working,
uh, with him. Uh, but I don’t know, like, uh, Dbut
also he also bought 1like a, a lot of commercial
properties this trip. So, uh, uh, like how, how, how,
how, how you charge, uh, the, the, by, uh, by hour,
by, uh.

We have two. We either charge on a basis of a
contingency, which is a percentage of the tax that
you save, or we negotiate an annual fee for the work.
It just depends on the complexity of the property and
what the client is comfortable with. Some clients
want you to work on a contingent fee basis because
they, they fear you won’t get savings. They don’t
wanna pay you 1if you don’t get savings. Others are
comfortable with knowing that we’re gonna do the same
effort and work on a fixed fee basis than contingent
fee, and then they know what they’re paying their tax
rep each year.

Mhmm .

So, um, whichever the client is most comfortable with.
On larger properties, typically we would do a fixed
fee because the savings become very large, and if you
do it on a contingency, you’re gonna generate, yeah,
you’re gonna save a lot of money, but you’re gonna
generate a much larger fee. Um, so like we represent
a lot of the downtown buildings here. The large office
buildings. Those are usually fixed annual fee, which
covers all our services, except when we have to go to
court. And then that’s done on a contingency. ‘Cause
if you have to go to court, those are maybe, you’re
trying to get refunds, it means you didn’t, you’re

7



374
375
376
377
378
379
380
381
382
383
384
385
386
387
388
389
390
391
392
393
394
395
396
397
398
399
400
401
402
403
404
405
406
407
408
409
410
411
412
413
414
415
416
417
418
419
420
421
422
423
424
425
426
427
428
429

WONG:

GETZENDANNER:

WONG:

GETZENDANNER :

WONG :

WONG:

GETZENDANNER :

WONG:

GETZENDANNER:

WONG :

GETZENDANNER:

WONG :

GETZENDANNER:

WONG :

GETZENDANNER:

not happy with what happened at the local level with
the assessor—

Mhmm.
—and board review.
Uh huh. Okay.

Essentially either will, ©percentage of the tax
savings are a fixed fee that we negotiate each, you
know, for the covers each year.

Okay.
(Conversation in foreign language.)

For instance, uh, the, the hotel that, uh, he’s
proposed in Chinatown is, uh, about $6 million.
Hopefully we get support from the Alderman to get the
zoning change. But this, for instance, this, uh, hotel
project, how much tax that, like if it’s normal, how
much tax that the, the state and city will charge
him. And then how much he, he can save from, from,
uh, hiring a, a good, uh, law firm to, to—

What, it’s six 60 rooms? Is that what?
60 rooms, yeah.

Um, it’s kind of a function of how, you know, what
his room, how, how much profit he generates. Okay?
They do an income capitalization approach to wvalue.
Um, let’s say it’s 60 rooms, one hundred thousand,
six million. Uh, eh, eh, you know, right now his taxes
should be, oh, maybe three thousand a room.

Three thousand.
At full, at stabilization.
Okay.

Ah, but, vyou know, I would, how, what, what this is
over, uh, on Archer. I mean, what would be his room
rate that he would hope to get, in other words, if
you tell me what his gross revenues—

Okay.

—would be then I could tighten it some. You know,
you’d get very high room rentals on South Archer, I
would think, maybe not as high, but I don’t know what
type of hotel, whether it’s, it’s gonna be franchise
or, you know—
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It’s gonna be, uh, uh, Best Western.
Best Western, um, here, let me—
Okay.

—I'm not comfortable saying something off the top of
my head—

(Simultaneous conversation.)
(Conversation in foreign language.)
—so I have to, I have to work it out.
(Conversation in foreign language.)
That’s okay. That’s okay.
Um. What’s your gross, what, what, 1if you tell me
what your gross income 1is, what you expect, then I
can tell you, I can give you an idea of what the

taxes—

Uh, gross income. Like if I use 60 rooms, times a
hundred, a hundred dollars a night.

Oh, it’s a hundred dollars?

Yeah. So, uh, times 75% occupancy. Yeah. So that would
be the gross.

The market is for basically Chinese families. Many of
them who have kids in college and who want to be near
the Chinatown community because of the convenience
and the language, the culture, the food.

Mhmm.

And so, um, I think it’s the same. It’s gonna be for
the one that Mr. Liu is building on Princeton and—

—Mr. Lamb. Yeah. Mr. Lamb.

No.

Jason Lamb. Right. Jason Lin.

Lin.

Jason Lin. Jason Lin, I'm sorry.

And, uh, that one’s I think about 180 rooms.

Yeah. 180 rooms, yeah.
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Why don’t you get your computer?
(Simultaneous conversation.)

I'm just, truly, I'm just not comfortable.
(Unintelligible.)

While, uh, uh, Bud is getting the information, uh,
Mr. Chong, uh, ‘cause he Jjust want to use this
opportunity to meet, uh, uh, Mr. Madigan and Alderman,
and then he is very interested in the Chinatown, ah,
parking lot project that, ‘cause there’s a lot of
information out there. So he, he want that if, uh,
this is Chinatown parking lot.

And this is your (unintelligible).

Mhmm .

And there’s so many proposal before, but I just want
to, uh, uh, 1let Mr. Speaker know about it. The
Chinatown parking is—

—Is that Clark Street?

Uh, this is-

—No, Wentworth.

Wentworth?

This is Wentworth.

This is Wentworth here. Is this the CTA?

Yeah, yeah, this is, yeah.

Yeah.

And that’s Clark Street?

Yeah.

Right.

So, uh.

I was looking at it backwards.

Yeah, yeah. So he, he, he wants to, uh, know if there
any opportunity, uh, he can work with the state and
the city to, to get a nice project, uh, commercial
project in Chinatown. And, and he has, uh, a lot of

resource in, in China to back him up to do the
project—
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Mhmm—
—like that.
Mhmm, mhmm.

Yeah. Let, lemme give you a big picture of this. This
is gonna be part of the, um, um, Wells connector. It
goes all the way to Roosevelt. Um, and, uh, it, in
between here is the 63 acres, uh, that were owned,
uh, by Tony Rezko.

Oh yeah.

That the c¢ity has, um, uh, began proceeding for
eminent domain to get the—

Mhmm.

—owner to, to move on it. And we’re starting, 1it’s
basically three phases. The first phase is going to
be down here. That’s going to straighten out Wentworth
on Cermak from being a hard 90 degree turn to
straighten it out. It also includes the library built,
being built just west of Wentworth. And, um, uh,
fixing the, the street that now has residential, just
west of the parking. Uh, that, um, what’s the name of
the development group that just went under? Uh—

Uh—

—uh, Terry La—, Terry.

Richland. Richland. Yeah.

Richland built most of that housing. And it also has—
Right here, Richland. Yeah. I'm sorry. Yeah.

Uh—

—Actually, I was part of Richland before, okay.
(Laughs.)

I remember. And, um, so the, the long-term plan for
the parking lot is to go vertical. Uh, to replace the
parking, uh, and add to it, but on different floors,
that lease the floors, and to build, uh, both
residential and commercial on it. There’s been
interest. (Sound of door closing.) And, he'’s
interested in now, but also Mr. Lin, the gentleman
that’s in, that’s building the hotel on Cermak and,
and, uh, Princeton is also—

Yes. Yeah. Mhmm.
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So we, it’s gonna be open to proposals.
(Simultaneous conversation.)

Open for proposal. That’s good.

Mhmm, mhmm, mhmm. Okay.

But yeah.

Is this owned by the state?

The parking lot? Yes.

What, what about that vacant land? This is now, this
is east of the, um, CTA. This is Clark Street.

East of the CTA. There’s a small parcel that’s owned
by the city, uh, around where Lasalle is.

Yeah, I think this is east of that, uh, at the, the
CTA. This is basically, uh, uh, underneath this—

—This is, this is state owned, which is the parking
lot. And right here, that’s a small, uh, it’s a
sliver. Yeah. You, you looked into it right when you
were working for—

I think they’re, they’re both owned currently by the
state, and they’re being transferred to the city.
Although there is some street right of way—

That is the city’s?

—that, that I guess you could say is city owned or
publicly owned. But the area east of the CTA tracks
is also currently serving for the parking lot. So
basically from Wentworth to the Metra tracks is
parking lot, um, facilities that is state owned. And
then I think it’s in the ©process of getting

transferred to the city.

When you say state, 1s it the, ah, Department of
Transportation?

It was under—

Yes.

—CMS, I think, Central Management. Uh.
That could be it. That could be true-

Perhaps.
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—yeah. That’s another state agency. Central
Management Services.

Uh, Mr. Chong wants to know that, like if this like,
uh, openly, um, accept like, uh, uh, uh, RFQ or RFP,
that, uh, what’s the right, the right timing? Can he
do something to a proposal now and submit it to, to,
to the city?

It’'s, it’'s still early stages—

It’'s still early.

—I would say.

Okay.

I mean, 1if he has a proposal, he should bring it up,
but it wouldn’t be official.

Okay. Still early. Okay, yeah.
Okay.
Okay, so.

You know, again, it’s, it all depends on the, the
revenue you make. It’s gonna run between maybe 5 to

o)

% of gross revenue. So—

Mhmm.

Okay, typically is where taxes are now—

Mhmm .

—on smaller hotels. It’s gonna have a value of around
$1.8, $2 million for real estate tax purposes. You’'re
talking—

Wow. Can I use a calculator? Okay.

(Unintelligible) 6 million.

I'm sorry.

So you’re gonna have a, a market value of about 30,000
a room at least, I think. Okay? So that’s a million
eight.

Times, uh, three, uh, 100 times 365.

So 10%, we’re talking 1,500 per—

So gross is—
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WONG :

GETZENDANNER :

WONG :

(Simultaneous conversation.)

Well, we talk, you’d be between, at the low end, you’d
be at, you know, 1,250 taxes per room up to, you know,
1,750. But it’s a function of performance. If the
income isn’t there, while you’re building it, you’re
only taxed on the 1land wvalue wuntil you’re at
stabilized vacancy. They give you partial
assessments, but once you hit market occupancy, say
70%, um, then vyeah, vyou’ll, vyou’ll get a full
assessment. Your taxes are function. They determine
a market value. The assess value is 25%, and from
there it’s the tax rate, the local rate, which has
been going up and the, and the multiplier. So, but
all T see in the hotels that we represent is the taxes
actually have come down, but now they’re starting to
creep back up as the percentage of gross revenues.
Here your gross revenues are all from room rentals.

Mhmm.

You’ re probably not, there’s not gonna be a restaurant
on premises.

Um.

There’s not gonna be meeting rooms. There’s not. So,
um, the business wvalue is less in a, in a 60-room
hotel motel setting. Most of that income is divide-,
is, it comes from room rentals.

Mhmm.

So that there, it’s harder to say that there’s a lot
of business value there, as opposed. There’s some,
but there’s not as much where you are a large
convention hotel and you have a big food and beverage
service. You have a, a lot of, uh, income from outside
sources.

So based on the projected income, gross income 1is
about $1.6 million. Based on that, what would be the,
the, the tax for that, uh, property?

Well, if it were valued at 1.6 or all?—

The, the—

—about $75,000.

The cost of the, the project, land and all-in cost is
$6 million.

Right.
That’s the cost of the project.

14



765
766
767
768
769
770
771
772
773
774
775
776
777
778
779
780
781
782
783
784
785
786
787
788
789
790
791
792
793
794
795
796
797
798
799
800
801
802
803
804
805
806
807
808
809
810
811
812
813
814
815
816
817
818
819
820

GETZENDANNER :
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WONG :

GETZENDANNER:

WONG :

GETZENDANNER:

Correct.

The gross income, uh, based on the, uh, the room rate,
the, the projected—

Million six—
Million six.
—around $75,000 would be your tax bill.
75,000 for?
(Simultaneous conversation.)
Like annually here, here’s how—
—I mean, the whole 75,000—
Million six. Here’s how it works.
(Conversation in foreign language.)
(Simultaneous conversation.)
Okay. So then, then it’s assessed to 25% of that. So
that’s $400,000. Okay? Then you’d have the local rate
0.06832 times the equalizer is, uh, 2.6. Let’s just
say six one. Um, well, I did something wrong. Here,
I know what the combined is. Yeah, $72,720.
Of?
Taxes.
For, for the building?
Real estate taxes.
One year?
One year, yes.
Okay. One year for the building? For—
Correct. Everything building and land.
Okay.
Right, now that assumes that you’re gonna have a
million six in, roughly or more in income as well.
Okay? So you’re, you know, what they do is they take
your revenue and then they take your expenses, they
develop a net operating income, and then they

capitalize that. That’s how, so they’re not, they
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GETZENDANNER:

WONG :

GETZENDANNER:

look at vyour construction costs. But that’s in
(recording cuts out) hotels buy and sell for, that’s
informational. They’re, they’re putting you, the only
way they can get uniformity among all these hotels is
to look at what revenues they’re generating, what
expenses. And that way they kinda level the playing
field so that you’re treated competitively with like
hotels.

Mhmm.

Uh, if they did it based on cost, well, you know,
some, you have costs at different times and uh, if
you’re building now, it costs more than if you built
20 years ago. So, um, they’re mostly looking at, at,
uh, yeah, your, your revenue and, and they go over
your operating statements you submit. So they know,
there’s no secrets. They don’t have subpoena power,
but they make you run in with your income because
they can set the assessment high so that when you go
in to contest, you have to disclose—

Okay.

—how the hotel is doing.

Can I explain to him?

(Conversation in foreign language.)

He wants to know because like he said that he, he’s
got, uh, uh, another tax attorney that he knows, but
he wants to know that, like for your service, like
based on this tax, I mean like how much, like by is
a fixed rate annual, how much you charge, or if it’s
by percentage, like what kind of, what percentage you
will, uh, charge like deduction based on deduction,

right? Or percentage?

Um, the percentage would be 12.5% per year. Okay? So
if we save, that’s of the savings.

Savings, okay.

So if we save ‘em $20,000 in taxes, then our bill 1is,
is, you know, $2,500.

Okay. Okay. Let me explain.
(Simultaneous conversation.)
If we did a fixed fee for this hotel. It’d probably

be around oh, $3,000, $3,500 a year. Um, that’s when
it’s up and built and running at capacity.
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SOLIS:
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SOLIS:

WONG :

WONG :

Okay, but your service, we just make sure that, uh,
his tax is based on the fair, fair.

(Simultaneous conversation.)
Like—

—Well, first you wanna make sure it’s fair, then we
want to try to make sure the client—

Okay, okay, okay.
—is at the low end of what’s reasonable.

There is no better firm than this firm in terms of
doing real estate taxes in the state.

Yeah. Yeah.

I think that’s not only my opinion, it’s across.
Okay. Because like Mr. Chong, like there’s a lot of
like, people 1like refer him a lot of other
consultants, you know, that’s why.

(Conversation in foreign language.)

And also Mr. Chong wants to know there’s any, um,
‘cause he, he, he, he’s, he’s in business. He, he’s
in Chicago. He wants to do business. Any other
opportunity open, like, like maybe for him, like he
wants to do.

Yeah.

Yeah. Like real estate deals, uh, uh, any deals.

If it’s in Chinatown, there’s a lot of opportunity.
Mhmm .

And, um, I think that there’s just general growth
across the city. Um, I can see that in my committee
right now.

Mhmm.

As Chairman of Zoning. And I can see it if you go
look out in terms of the number of cranes that are
working. So I’d be happy to sit down and talk to him.
Okay.

(Conversation in foreign language.)

So, um.
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MADIGAN:

WONG :

MADIGAN:

Let, let me ask, what, what’s the status of the
representation of this hotel that we’re talking
about? So he said, you said he’s been working with
others. Is he committed to other people?

Uh, no, not yet. Not yet. Not yet.

Okay, so there, he’s considered, we’re under
consideration?

Mhmm. Because like, uh, lot, like a lot of people,
uh, asking him for, uh, uh, service, like, uh, like,
like propose to him for service, like, uh, legal, um,
uh, tax, uh, zoning, um, uh, general contracting, a
lot of, uh, uh, uh, you know, proposal. You know. So,
so he would just pick the best and also the one that
can do the job, uh.

Yeah, and the others that would do the real estate
tax work, are they all lawyers or are some of them
not lawyers, or do you know?

Uh, they’re, they’re lawyers.

They’re all lawyers. Okay.

Mhmm, but they, they take like a percentage of the
saving.

Yeah.
Okay. Besides the hotel, he just bought, uh, uh,
almost 15 commercial space, retail space in, uh, in,

in the Chicago area. So—

Mhmm, mhmm. And I think it’s important that you
understand that on the question of the fee.

Mhmm .

Uh, we would do a fee that would be agreeable to the
client.

Mhmm.

All right?

Mhmm.

Uh, there’s two basic options.
Mhmm .

You know, one is just a straight retainer. The other
is a percentage of the savings.
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SOLIS:
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WONG :
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WONG :

SOLIS:

MADIGAN:

WONG :

Mhmm .

And, uh, we always recommend a retainer, but if a
client is insistent upon having a percentage of the
savings, then uh, we’ll work with them and we’ll do
that. We always then recommend that 1if it’s a
percentage of the savings, there’s a cap—

Mhmm .

—on what it would be. Because historically, in terms
of how you do this valuation, sometimes these numbers
go up and down like this.

Mhmm.

Okay? And if there’s no cap on the fee, it’s, it'’s,
it’s not good for the client.

(Conversation in foreign language.)

We’re not interested in a quick killing here. We’re
interested in a long-term relationship.

Yes, we understand. Yeah. Okay.

And, um, in terms of the quality of the representation
that you get from this law firm, we don’t take a
second seat to anybody.

Yeah.

(Conversation in foreign language.)

I agree. I know that (unintelligible). (Laughs.)
(Unintelligible.)

(Conversation in foreign language.)

So, anything else, ah? Okay.

(Conversation in foreign language.)

Okay. Well, thank you.

All right. Thank you.

Do you have a couple minutes?

Oh yeah, sure.

Should I leave this here? Okay, okay. Uh, uh, Mr.

Speaker, uh, Mr. Chong, uh, wants to take a picture
with you so he can show to his, okay.
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SOLIS:

WONG:

That’s real important.

(Conversation in foreign language.)
Okay. Do you wanna do it, uh, together?
Do you wanna take a picture?

Sure, I can do it for you.

Okay.

Wanna get in it, See?

No, no, that’s okay. Okay. 1, 2, 3. Good. Okay. One
more this way. 1, 2, 3. Ready? Good. Okay.

Bye, bye.
I found a wvideo of, um, a meeting that we had
(unintelligible.)

(Background conversation.)

Al, Al, Alderman, should I and Mr. Chong wait for you
outside a little bit or?

Just talk, yeah.
Okay.

(Simultaneous conversation.)

(CLIP 1 END)
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WONG :

(CLIP 2 BEGIN)
A key. (Laughs.)
Okay.
Okay. See you later.
Okay, thank you.
Thank you, nice to see you.
Take care.
Nice to see you. Do you have our key?
Oh. (Laughs.)
Okay. Uh, Alderman, uh, you know, Mr. Chong, that,
uh, I, he, he love to, uh, uh, give the business to,
uh, Mr. Speaker. But you know, 1like without vyour
support, that hotel, you know, zoning change is very
critical. You know, like, if you have to go through

zoning change—

If he works with Speaker, he will get anything he
needs for that hotel.

Okay. Thank you.

Alright?

Thank you. Thank you.

And he’s gonna benefit from being with the Speaker.
Okay. Thank you.

Okay?

Thank you.

(Conversation in foreign language.)

Oh, uh, the, the fundraiser on the fourth?

Yeah.

Yeah, he already (unintelligible) to be a vice chair
and—

Oh.

—and I will go on his behalf and then I will make
sure he will—
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Thank you. Very good. Very good.

Yeah. And, uh, he, he wants to do it long term, you
know, like-

-So do I. So do I.

Okay. And also Ray Chin, uh, I, I will come in to see
you with, for Ray Chin’s project.

Uh huh. Good.

Because like, you know, you know, you know a developer
called Country Garden?

Where is that at?

China. That’s the large—

—Oh, vyes, vyes.

—That’s the largest, largest, uh, uh, privately, like
private company. But 1it’s a property traded but
private company in China. Uh, the, the one that bought
the land from Ray Chin is not them, but he’s working
with them to do a joint, joint venture. If Country
Garden comes to Chinatown-

(Simultaneous conversation.)

It would be a big deal. If they come, I'd like to
meet them.

Okay.

Now the only thing I told you, that’s between you and
I, private, (unintelligible) the two people I don’t
want anywhere near Chinatown.

Okay. Okay. Okay. Okay. Understand.

I like your shoes.

(Laughs.) Thanks. So. He’s leaving tomorrow.

When will he be back?

Uh, uh, if, if, if necessary, he can come anytime
because like if, uh, say hopefully he can break ground

this year, then he’ll come. (Laughs.)

Yeah, I will do whatever I can to speed up the process
and get everything he needs.

Okay.
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And,

Okay,

uh, breaking ground (unintelligible.)

alright.

(Unintelligible) very important.

Okay. Yes.

Yes. So I would make sure Mr.

give him the business.

Good, good.

Yeah.

Good,

Ah,

okay.

safe trip.

(Unintelligible.)

(CLIP 2 END)
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